
In 2004, Les Gorden, president of 
tire shredding facility Alternative Fuel 
Source Inc. in Odessa, Mo., saw a 

chance to grow his business. 
What had begun in 1997 with a rel-

atively small contract supplying tire de-
rived fuel (TDF) to a single area power 
plant had evolved into a larger operation 
providing TDF to three Missouri plants. 

In 2004, Gorden’s customers faced 
new environmental regulations that 
would change the way Alternative Fuel 
Source had to do business. To meet his 
customers’ changing needs, Gorden 
turned to a name his company had re-
lied on since the start—Columbus McK-
innon of Sarasota, Fla. 

“We started with a Columbus McK-
innon portable shredder,” Gorden says. 
He says the setup worked well—after 
the shredder had ground up the tires, 
the material would pass under a magnet 
to remove some of the bigger pieces of 
steel wire, creating a rubber fuel prod-
uct that was all his customers needed 
at the time. 

However, in 2004, the power plants 
supplied by Alternative Fuel Source 
faced new, more stringent environmen-
tal standards that meant if they were 
going to continue to burn TDF, they 
would need a product that contained a 
lot less wire. “We needed to remove 99 
percent of the wire so we could keep 
our customers,” Gorden says. 

Processing TDF generates about 35 
to 40 percent waste material, which 
can lead to high disposal costs. True to 
its name, the Liberator “liberates” wire 
from scrap tires, allowing processors to 
generate revenue by selling their tire 
wire to steel consuming markets. 

While Gorden originally purchased 
the CM Liberator to clean the steel wire 
from TDF, the machine has allowed him 
to separate his material and expand 
into other markets as well. “We evolved 
to this point where we have to have the 
Liberator,” he says. 

Gorden says the Liberator gives his 
company the flexibility to screen the 
material several times after it’s cut to 

take advantage of different markets that 
require different gradations—like the 
ground rubber market, which requires a 
¾-inch coarse ground size.

He says the throughput varies de-
pending on the size of the screen, but 
that with a ¾-inch screen, “we’re get-
ting about 6 tons an hour through it—2 
tons an hour of steel, 4 tons of rubber.”

Gorden also has high praise for 
the service he’s received from Colum-
bus McKinnon—starting with the first 
electrically powered portable shredder 
through to the Liberator. “They know 
their machines inside and out,” he says. 
They’re great people and they stand be-
hind their products.” 
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GETTING THE STEEL OUT

“We evolved to this point where we have to 
have the Liberator.”  – Les Gorden

CM Liberator helps
Alternative Fuel Source Inc.
expand into new markets.
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The unique design of the revolutionary                Liberator allows it to separate the wire from rubber tires in 
the purest, cleanest form possible, allowing processors to generate revenue streams from both rubber and wire. 
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“ ARMOR PLATED ” ROTOR

Create Value Added Materials

Expand Your Markets

New Revenue Streams

Eliminate Costly Waste

Extremely clean separation of steel and rubber

High production

Increased linear inches of cut

Large screening area

Exclusive “Armor-Plated” rotor & rotor housing

Patent pending “Flow-Through” design

THE           LIBERATOR


